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Introduction

Beverly Hills and greater Los Angeles represent one of the most complex and rewarding real estate
environments in the world. For a buyer who approaches this market with clarity and proper guidance,
the opportunities are genuinely exceptional. For a buyer who arrives without preparation, the same

market can be disorienting.

This guide offers a direct, advisory perspective on how the Beverly Hills and Los Angeles luxury market
actually operates — what drives value, how the best properties are accessed, and what a sophisticated
buyer should consider before committing to a search.

This is general guidance only — not legal, financial, or tax advice. For decisions specific to your
situation, we recommend working with qualified legal and financial advisors.

Why Beverly Hills and Los Angeles

Beverly Hills is one of the most globally recognized real estate addresses in the world — and that
recognition reflects decades of consistent demand from buyers who value privacy, architectural quality,
climate, and a location that maintains its desirability independently of market cycles.

Several fundamentals make this market consistently compelling for sophisticated buyers:

— Year-round livability and climate stability that few global cities can match
— A deep architectural inventory — from mid-century modern to contemporary hillside design

— Genuine privacy at scale: gated communities, hillside setbacks, and mature landscaping
developed over decades

— Proximity to international airports and direct connections to global financial and cultural centers

— A well-established international community with cultural infrastructure that serves buyers from
across the world

— A legal and transactional framework that is transparent, mature, and reliable

Key Neighborhoods



The luxury Los Angeles market encompasses several distinct neighborhoods, each with its own
character, price profile, and buyer demand.

Beverly Hills (90210)

The core of Beverly Hills offers both the residential flats — known for generous lot sizes and proximity
to the city — and the hills above Sunset, where larger estates with city and canyon views are found.
The flats attract buyers who value convenience and walkability; the hills attract those who prioritize
privacy and panoramic outlook.

Bel Air

Bel Air offers some of the most private estates in greater Los Angeles, with winding roads, deep
setbacks, and mature landscaping that creates genuine seclusion. The neighborhood is favored by
buyers who want maximum privacy within proximity to Beverly Hills and Westside amenities.

Holmby Hills

Often grouped with Beverly Hills and Bel Air as the Platinum Triangle, Holmby Hills is characterized by
large lots, established architecture, and a level of privacy that few other neighborhoods can match. It is
one of the most sought-after addresses in greater Los Angeles for high-net-worth buyers.

Trousdale Estates

A distinct enclave within the Beverly Hills hills, Trousdale is known for its mid-century modern
architecture, flat pads carved into the hillside, and panoramic city views. It has attracted significant
international buyer interest for its architectural identity and limited inventory.

Brentwood

Offering a more residential and understated character, Brentwood attracts buyers who value privacy,
excellent schools, and proximity to the coast without the full exposure of a beach market purchase.

Malibu

For buyers who prioritize beach access and a coastal lifestyle, Malibu offers a distinctive combination of
natural beauty, oceanfront living, and privacy. Properties along the established beach corridors
represent some of the most consistent long-term values on the California coast.

What Sophisticated Buyers Look For



At this level of the market, buyers are not primarily evaluating square footage. They are evaluating a
combination of factors that determine whether a property has genuine, durable value.

Privacy and separation from the street

A property that allows the occupant to live without being observed from public spaces is significantly
more valuable than an equivalent property that does not. Mature landscaping, gated entries, and
meaningful setback from the street are features that take decades to develop and cannot be easily
replicated.

Architectural quality and integrity

Properties with a coherent architectural vision — designed with genuine attention to materials,
proportion, and craft — hold their value more consistently than generic construction. Buyers who
understand architecture recognize the difference immediately.

Indoor-outdoor flow

The California lifestyle is not simply a lifestyle — it is a functional characteristic of the best properties.
Floor-to-ceiling glass, covered outdoor entertaining areas, and seamless connection between interior
and exterior living spaces are features that sophisticated buyers consistently prioritize.

Location fundamentals

The best locations in Beverly Hills, Bel Air, and Holmby Hills have maintained their desirability through
multiple market cycles. Choosing a property in a location with genuine long-term fundamentals —
rather than one whose appeal depends on a current trend — is one of the most important decisions a
buyer makes.

Off-Market vs. Public Listings

One of the most important things a buyer in this market needs to understand is that the public listing
market represents only a portion of what is actually available. A significant number of transactions at
the high end of the Beverly Hills luxury market occur privately — off-market, between advisors who
maintain direct relationships with qualified buyers and their representatives.

Off-market transactions serve specific purposes. They offer sellers privacy — the ability to transact
without broad public exposure. They offer buyers access to properties that may never be widely
available. And they often move more quickly, because the buyer and seller profiles are better matched
before the conversation begins.



For buyers who want genuine access to the Beverly Hills luxury market, the most important relationship
to establish is with an advisor who has direct access to this private network — not simply one who can
search the public listing database on your behalf.

Preparing for Your Acquisition

A well-executed acquisition in the Beverly Hills luxury market begins long before the search. Buyers
who arrive with their preparation complete are significantly better positioned than those who begin

reactively.

Financial structure

Understanding your financing or cash position with clarity — and having it confirmed in a form that can
be quickly communicated to a seller or their representative — is foundational. At the high end of this
market, the ability to move quickly and credibly is a genuine competitive advantage.

Entity and ownership decisions

Many sophisticated buyers choose to acquire real estate through a legal entity — an LLC, trust, or other
structure — for reasons related to estate planning, liability, and privacy. These decisions should be
made in consultation with qualified legal and financial advisors before the search begins, not during the
transaction.

Defining your criteria

The buyers who transact most successfully are those with a clear, honest picture of what they actually
need — distinguishing between non-negotiable requirements and preferences. An advisor can help you
refine this picture significantly, but arriving with a considered starting point accelerates everything.

Working With the Right Advisor

At this level of the Beverly Hills luxury market, the advisor relationship is not transactional — it is the
foundation of your market access.

A well-embedded advisor brings three things that cannot be replicated through public research: access
to off-market inventory, knowledge of actual transaction conditions that do not appear in public data,
and the relationships with other advisors that allow your interest to be communicated discreetly and



received credibly.
What to expect from a well-structured advisory relationship:

— A genuine conversation about your objectives, timeline, and criteria before any search begins
— Honest perspective on the market — including properties to avoid as much as those to consider
— Access to private transaction networks that go beyond what is publicly listed

— Representation of your interests with discretion throughout the full process

— Coordination with your legal and financial advisors to ensure the acquisition is structured
correctly

Frequently Asked Questions

How long does a luxury acquisition in Beverly Hills typically take?

The timeline varies significantly depending on search criteria, market conditions, and preparation.
Some buyers transact within weeks of beginning a focused search, particularly when off-market access
is involved. Others take several months to find the right property. The key variable is the clarity of the

buyer’s criteria and the quality of their market access.

Do I need a Beverly Hills-based advisor?

For the Beverly Hills luxury market specifically, local market knowledge and embedded relationships
matter enormously. An advisor who lives and works in this market has access to information,
relationships, and off-market opportunities that are simply not available to advisors operating from a
distance. If you are an international buyer, working with a locally embedded advisor who also

understands the global buyer perspective is the most effective approach.

Is it necessary to visit Beverly Hills before beginning a search?

A visit is not always required before beginning a search, and many international buyers conduct initial
conversations and research remotely. However, understanding the neighborhoods — their character,
pace, and feel — is genuinely useful before committing to a specific area. A visit with an advisor who
can provide a curated perspective is time well invested.

About Jean Baptiste (JB) Rugiero



Jean Baptiste (JB) Rugiero is a Beverly Hills-based luxury real estate advisor with The Agency. With a
refined international background spanning France, Asia, and global investor networks, JB serves
high-net-worth clients — buyers, sellers, and global investors — navigating the Beverly Hills and
greater Los Angeles luxury market. His approach is advisory rather than transactional. For a private
conversation, reach out directly through The Agency.

This guide is provided for general informational purposes only and does not constitute legal, financial, investment, or tax advice.
Real estate decisions involve complex considerations that vary by individual circumstance. Readers are encouraged to consult
qualified legal and financial professionals before making any real estate decisions. Jean Baptiste (JB) Rugiero is a licensed real
estate professional in California.



